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Tuesday November 7th Municipal Elections

Construction Trades Teacher bringing Award Money to Williamsport

WILLIAMSPORT -- A teacher working to break the stigma sometimes connected with trade programs is now being
awarded for his work. Students in this shop class at Williamsport Area School District are busy building their projects.
Their teacher Randy Williamson is busy building something else: the school's program. "I could see the importance
of a quality program to train the upcoming kids to enter the workforce," Williamson said.
Susan Bigger, the assistant superintendent at Williamsport Area School District, took note of that too. She nominated
Williamson for the Harbor Freight Tools for Schools prize for teaching excellence. "Really, any of our teachers could
be nominated but Randy really fit the bill," Bigger said.
The cash prize giveaway was started by a privately owned company and was open to any skilled trades teachers in the
U.S. About 700 teachers or groups were nominated. This week, Williamson found out he's in the top ten. "We at least
have the $30,000 and we are keeping our fingers crossed for the major award," he said.
Three first-place winners will get $100,000 and $70,000 will go to their school. Seven second-place winners get
$30,000. Instead of buying some new tools for the program, Williamson would like to see a portion of the money set
aside and put into the school's education foundation. That way, future students can also benefit from the money.
What Harbor Freight Is trying to do is bring recognition to the skill trade programs, try and reduce the stigma,"
Williamson said. It's something Williamson's students say their teacher is already doing. "We're learning things in
here that will get us job-ready for if we want to enter our field or if we want to enter into college," said student Angelo
Girardi. The three first prize winners will be announced later this month.
UPDATE: (10/27) "Unfortunately we did not win the major award of $100k. However, I am pretty proud of the
fact that we did fall somewhere in the top 10 out of 693 CTC programs from across the country and the only
program out of Pennsylvania. We are walking away with $20,000 for our program. Not too bad! There is NO
question in my mind that we won this award because of the support we get from industry professionals like you
and the West Branch Susquehanna Builders Association. " - Randy
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Do You Know Someone Who
May Be Interested In Being A
New Member ? ? ?
Unsure How To Join?
Applications for Online or Written/FAX'd
processing are available on our website / "JOIN
US". Also, is information on Why Join, Benefits
& Services and Leadership Opportunities. You
can print and keep apps with you or point them
to: http://www.westbranchbuilders.org/ It's an
easy, convient tool and saves time. Thank you for
helping support our members!

2017 WBSBA
Officers and Directors
PRESIDENT

Brion Harlan

FIRST VICE PRESIDENT

Randy Williamson

SEC. VICE PRESIDENT

James Hoffman

SECRETARY

Hurley Kane

TREASURER

Marvin Hurwitz
Steven Sechrist

			

November Member Renewals:
Rusty Bitler Carpentry
G T's Custom Interiors
Geo Climate Control, Inc
Morgan Stanley
Servpro of Williamsport
Webb Weekly

Members Renewing October:
Larry D Brooks Builder-Contractor
G & M Industrial & Contractor Supply
Kohl Building Products
Walter D Nyman
Tanglewood Construction Co
Friedman Electric Supply Co, Inc
K C Larson, Inc
Lori A Moore, CPA
Lowe's Home Center, Inc
Minnick's Electric/Vacuflow, Inc
Schon Brothers Hardware
Susquehanna Builders, Inc
T-Ross Brothers Construction, Inc

THANK YOU ALL FOR YOUR CONTINUED
SUPPORT of WBSBA!

Tony Komarnicki
Jody Harlan

Life Directors:
Arnold Minnick (*)
Don Karaffa
Marvin Hurwitz (*)
Steven Sechrist
Ray Venema (*)

Walter Nyman (*)
Gary Williamson (*)
Bill Harrison (*)
Hurley Kane (*)

(*) Currently Serving Board

Message from the President
America's Homes Are Shrinking

New homes being built in the US are getting smaller. This isn't
just about demand for McMansions, the extravagant suburban
houses that some buyers are passing over for more practical
and modern homes. Rather, it shows that builders are cutting
down to provide homes that are both profitable and affordable
amid a shortage of inventory, said Matthew Pointon, a
property economist at Capital Economics.

The average size of new single-family homes sold in the US peaked in 2015 at 2,520 square feet, Pointon said. Land availability is also
responsible; the median lot size for new homes sold last year fell to 8,428 sq. ft., the lowest in 39 years.
Less available land, higher construction costs and higher wages for builders all add up to more prudent building and higher costs for
developers.

"Unfortunately, and in contrast to what happened in
the past, that may mean the recent dip in home size
will not be accompanied by a drop in median real
new home prices," Pointon said in a note Friday.
So, what to do in the meantime? Pointon suggested
that first-time buyers look further away from urban
centers, where there's more land available.
Developers have long cited worker and land shortages as part of the reason why, regardless of size, there's a shortage of affordable housing.
Also, it's more profitable to build luxury housing in large cities where demand is strong.
The devastating hurricanes that slammed the southeastern part of the country last month could escalate the existing challenges, at a time of
inadequate housing supply.
The National Association of Homebuilders, a trade organization, said the recent hurricanes intensified its members' concerns about land
availability and building-material costs. In September, it reported a decline in member confidence, adding that it expected them to be more
optimistic about the market once the rebuilding process starts.
"The health of the 2018 housing market will hinge on growth in construction employment," said Nela Richardson, Redfin's chief
economist, after the September jobs report showed a 1% year-over-year drop in the industry. The brokerage firm's inventory tracker has
recorded 23 straight months of declines.
"Efforts to rebuild after Hurricanes Irma and Harvey will divert labor resources that are sorely needed to increase the supply of homes for
sale," Richardson said. "The housing market has never had to rebuild so extensively with inventory this tight before."

Brion E. Harlan
West Branch Susquehanna Builders Assoc
(WBSBA)

P.O. Box 2064 Williamsport, PA 17703-2064
PH: 570.326.4211 | FAX: 570.326.0821

wbsba@westbranchbuilders.org | www.westbranchbuilders.org

To see a complete list of reputable local contractors, architects, builders, and service providers, please
visit us online at: www.westbranchbuilders.org/list

Monthly Dinner Meetings

Dear Members: Due to increasing costs, WBSBA Dinner Meetings have realized a small increase
from seven to $10/Members, and from thirteen to $16/Non-Member. We strive to hold any
increase as low as possible. Thank you for your understanding.
WHEN:

Tuesday, November 21, 2017

WHERE:

The Villa Resturant, 2016 E. Third Street, Williamsport, PA 17701

TIME:

6:00 p.m.
6:30 p.m.
7:45 p.m.

MENU:
COST:
RSVP:

Social
Round Table Discussion - TBD
Dinner Program: Annual Meeting Elections & Budget Approval

Buffet of Italian Chicken, Lasagna, Meatballs, Fettuccine Alfredo, bread, peppers
and asst. pies & cake for dessert, ice tea & soda
Members – (Builders, Associates, & Affiliates) - $10.00 : Guests - $16.00
DEADLINE, Friday 17th (Final count submitted)

Complete the registration form below (please print legibly) and submit with payment/information via:
FAX:
EMAIL:
DOOR:
CALL:

Form and Credit Card info to: (570) 326-0821
Form and Credit Card info to: wbsba@westbranchbuilders.org
Cash or Check payable to: WBSBA, PO Box 2064, Williamsport, PA 17701-2064
(570) 326-4211 with registration and credit card payment info or any questions

** PLEASE NOTE: No-Shows will be invoiced 25.00 each per meal, as WBSBA must **
pay for all dinner reservations in advance. We are sorry for any inconvenience.
Company Name _________________________________

Contact Name __________________________________

MEMBERS ($10.00)

GUESTS ($16.00):

_______________________________________________

___________________________________________

_______________________________________________

____________________________________________

_______________________________________________

____________________________________________

** TOTAL DUE : $________

CHECKS: Payable to WBSBA. Cash and checks may be paid at door.

CREDIT CARD PAYMENT

c

Visa

c

MasterCard

c

Discover

c

AmEx

Name on Card

_______________________________________________________________________

Card #

_______________________________________________________________________

Security Code on back (3 digits) _______ Exp. Date _________ EMAIL (for receipt) ____________________
Signature _____________________________________________

Date _____________________

Building Tomorrow's Industry Leaders
"Strengthening educational opportunities in residential
building construction programs and related fields."
Focusing on the Future:
Today’s construction trade students are Pennsylvania’s future builders, contractors and business owners. The
Pennsylvania Foundation for Housing, Inc.’s primary focus is to foster the development of a strong future
workforce for the home building industry in PA through the Pennsylvania Builders Association’s (PBA) Endorsed
Trade Program and other educational opportunities.
We all know what a critical role the home building industry has on the economy. While our industry overall is
showing much improvement, there is a significant lack of skilled workers. We need your help to rebuild our own
workforce. With your help we can fund scholarships and support programs for students who truly want to learn a
trade or build a profession in residential construction.
You can be a permanent part of the Foundation’s mission by making a contribution, beginning a legacy through
planned giving, or by establishing a scholarship in your name. You would be giving back to your industry, making
it stronger and sustaining its growth through education and practice.
Together, We Can Build Tomorrow's Industry Leaders - Give back to your industry and community.
Who We Are:
The Pennsylvania Foundation for Housing, Inc. was established by the Pennsylvania Builders Association (PBA)
in 2012 to support programs that ensure the growth and development of the home building industry through
strengthening educational opportunities in residential building and related fields.
Led by a volunteer Board of Trustees, the Foundation is organized as a not-for-profit 501(c)(3) charitable
organization. Administration, including program development and marketing of the Foundation is provided by
staff of PBA. Fundraising is provided by non-staff volunteers and trustees. Foundation operations are conducted
from the PBA offices in Harrisburg, PA.
Join the list and give back to your industry. To make a taxdeductible contribution to the Pennsylvania Foundation for
Housing to support programs like the PBA Endorsed Trade
Program, click the button below to print the Donation Form and
return with a check or money order made payable to:
The Pennsylvania Foundation for Housing
c/o PBA
2509 N. Front Street
Harrisburg, PA 17110

Building Sweet Sucess

Millennials Going Over Budget to Buy Homes
The 2017 Zillow Group Report explores affordability challenges facing
renters and a first look at post-millennial Generation Z's housing
patterns.
Millennials poured some $514 billion into the U.S. housing market over the last year as the largest generation of home buyers, Zillow
reported Wednesday. But new survey data shows their home-ownership aspirations are stymied by affordability issues, frustration
with the buying and selling process, and a cutthroat housing market. More than half of young buyers (53%) make multiple offers to
buy their first home, and only two in five millennials (39%) are able to make the recommended 20% or more down payment.
The results of the Zillow Group Report on Consumer Housing Trends 2017 show how the nation's highly competitive housing market
is changing the way a new generation approaches buying a home. The second annual report is the largest and most comprehensive
survey of real estate consumers ever conducted.
More than half of millennials (62%) shop for a rental while they're looking to buy a home, indicating they accept the fact that buying a
home is not a sure thing. They are more likely to say they struggled to find a home in their price range and on their time frame, and
over one-third (37%) of millennial buyers say they went over their budget, compared to 29% of all buyers.
Coming up with a down payment is one of the biggest hurdles young buyers face, and the Zillow Group Report sheds light on
previously unknown statistics about how millennials are pulling together enough cash. Less than half (39%) of millennials put down
the recommended 20% or more on their home purchase, while one in four (21%) put down the bare minimum –5% or less -- in order
to secure a home loan. One in three (29%) millennial buyers now gets financial help from friends or family to make a down payment,
and one in three (31%) millennial buyers cobbles together a down payment from multiple sources.
"In many cities across the US, the housing market is extremely competitive, especially for first-time buyers who are looking to
purchase a starter home," said Zillow Chief Economist Dr. Svenja Gudell. "Young buyers often start their careers in fast-growing
cities in which the market is particularly tough – and they're trying to save for a down payment while making record-high rent
payments. The Zillow Group Report gives us a behind-the-scenes look at how young buyers, in particular, are finding resourceful
ways to cope with high home prices and fierce competition. Whether it's searching for a rental as a Plan B, looking outside their
preferred neighborhood, or cobbling together a down payment from multiple sources, these buyers are willing to try every trick in the
book in order to find a place to call home."
The study reports that home ownership is out of reach for many Americans, including many families. In today's hot housing market,
more Americans are renting than at any time in recent history. 40% of families with children at home are renters. Renters typically
face higher monthly payments than homeowners, and 79% of renters who moved in the last year said their rent increased before they
moved. More than half -- 57% of renters who moved in the last year -- said a rent increase is the reason they moved. And in order to
find their new affordable rental, a quarter (25%) of renters had to look beyond the area they initially considered moving.
More than a third (37%) of renters who have not moved in the past year say they can't afford to move elsewhere. Nearly half (48%) of
renters who make less than $25,000 a year say they can't afford to move. Gen Z -- those born between 1995 and 2010 -- already makes
up more than 21% of the U.S. population, and is the most ethnically and racially diverse generation in U.S. history. They are
beginning to enter the housing market as renters.
The Zillow Group Report reports that those in Gen Z are just as likely as those in older generations to say owning a home is a key
component of the American Dream; 57% say they considered buying a home when they looked for their last rental.
Generation Z renters work hard to win a home and end up submitting more rental applications than any other generation (3.1
applications compared to 2.5 for all renters), yet they also move quickly through the process, spending the least amount of time
searching (less than one month, compared to 26% of all renters).
"It's encouraging to see that Generation Z is inheriting the same notion of what home means as their parents and Millennial siblings,"
said Jeremy Wacksman, Zillow Group chief marketing officer. "These tech-savvy, yet risk adverse renters are bringing their social
personalities home, desiring communal amenities geared toward bringing people together. They prefer living with others to living
alone, and they put their vast social networks to work during every step of the rental search process. As they mature and look toward
home ownership, it will be interesting to see how their aspirations and preferences will shape the housing market."
The 2017 Zillow Group Report is the 2nd annual largest-ever survey of U.S. home buyers, sellers, owners and renters, and asked more
than 13,000 U.S. residents aged 18 to 75 about their homes – how they search for them, pay for them, maintain and improve them,
and what frustrations and aspirations color their decisions. The full report is available for free to the public at www.zillow.com/report

From The Desk Of The WBSBA Office:
*

To All Members :

Please make sure that you change all your mailing information
to our new address:
West Branch Susquehanna Builders Association (WBSBA)
Post Office Box 2064
Williamsport, PA 17701 - 2064
We continue to have many pieces of mail come to the last 3 addresses and to
Walt & Marion's home. Check your saved areas - payment records, Word,
Excel, Q-Books, E-Mail and especially your Insurer as we have a majority of
all Liability Certificate renewals sent to old addresses. Thank you all !

*

***2018 WBSBA Home Show***

March 16 - 17 - 18th
Post Cards Are Mailed for $100/Booth Discount by 11/30
Secure Your Same Booth Now & Save $$$
(1st Preference To Association Members)
As In Previous 3 Years - Contracts Will Not Be Auto Mailed !!!
Contracts Can Be Downloaded @
http://www.westbranchbuilders.org/home-show
Put Your Leadership To Work For WBSBA
National Association of Home Builders

Our association can only be as effective as the
members who serve, take an active role and volunteer
to support the vital health and longevity of the
association.
The Board of Directors sets the stage for growth,
policy, agenda and other association objectives
established and executed to support the needs of the
membership.
WBSBA is looking for your expertise and leadership
on our board. We have 1 opening for 2018. Contact
Randy, Hurley, Brion or any board member if you
would like to learn more about serving in 2018.
Please consider helping to plan our future together!

Inspired by articles and other ideas? In
need of extra help on small home and
outdoor projects? Looking for resources
you can trust? Visit us online at:

www.westbranchbuilders.org/list/

Put your
membership
to work now.
Money-saving
discounts that benefit
you, your business,
and your family

and many more...

nahb.org/MA

THE NATIONAL FRONT: NAHB NEWS:

Builder Confidence Rises Four Points in October
Builder confidence in the market for newly-built single-family homes rose four points to a level of 68 in
October on the National Association of Home Builders/Wells Fargo Housing Market Index (HMI). This
was the highest reading since May.
“This month’s report shows that home builders are rebounding from the initial shock of the hurricanes,”
said NAHB Chairman Granger MacDonald, a home builder and developer from Kerrville, Texas.
“However, builders need to be mindful of long-term repercussions from the storms, such as intensified
material price increases and labor shortages.”
“It is encouraging to see builder confidence return to the high 60s levels we saw in the spring and
summer,” said NAHB Chief Economist Robert Dietz. “With a tight inventory of existing homes and
promising growth in household formation, we can expect the new home market continue to strengthen
at a modest rate in the months ahead.”
Derived from a monthly survey that NAHB has been conducting for 30 years, the NAHB/Wells Fargo
Housing Market Index gauges builder perceptions of current single-family home sales and sales
expectations for the next six months as “good,” “fair” or “poor.” The survey also asks builders to rate
traffic of prospective buyers as “high to very high,” “average” or “low to very low.” Scores for each
component are then used to calculate a seasonally adjusted index where any number over 50 indicates
that more builders view conditions as good than poor.
All three HMI components posted gains in October. The component gauging current sales conditions
rose five points to 75 and the index charting sales expectations in the next six months increased five
points to 78. Meanwhile, the component measuring buyer traffic ticked up a single point to 48.
Looking at the three-month moving averages for regional HMI scores, the South rose two points to 68
and the Northeast rose one point to 50. Both the West and Midwest remained unchanged at 77 and 63,
respectively.

DID YOU KNOW?
A portion of your WBSBA member dues
go to the front lines of Washington DC
and Harrisburg to fight misguided industry
regulations and legislation that negatively
impact millions of businesses, jobs, and
local economies?
YOUR MEMBERSHIP MAKES A
DIFFERENCE Spread the word. Help us keep up
the fight.

National Association of Home Builders

U.S. existing home sales unexpectedly rebound in September - Reuters Staff
WASHINGTON (Reuters) - U.S. home resales unexpectedly increased in September as the effects of
Hurricanes Harvey and Irma began to dissipate, but a persistent dearth of properties for sale
continued to weigh on overall activity.
The National Association of Realtors said on Friday existing home sales rose 0.7 percent to a
seasonally adjusted annual rate of 5.39 million units last month. August’s sales pace was unrevised.
Economists polled by Reuters had forecast sales falling 1.0 percent to a rate of 5.30 million units last
month. Sales were down 1.5 percent from September 2016, the first year-over-year decline since July
2016.
Harvey, which hit Texas in the last week of August, and Irma, which battered Florida in early
September, had already affected sales for August. Texas and Florida make up more than 18 percent of
the nation’s existing home sales.
The NAR said that Houston’s market had recovered quickly, with a 4 percent gain in September
compared to a year ago. Florida’s sales were still down 22 percent compared to this time last year.
Analysts expect that sales in the hurricane-affected areas will rebound further once delays in sales
fade. However, the overall housing sector has been slowing as the number of properties available has
not kept up with demand.
Supply was down 6.4 percent from a year ago. Housing inventory has declined on a year-on-year basis
for more than two years.
The median house price was $245,100 in September, a 4.2 percent rise from a year ago, reflecting the
shortage of homes on the market.
“As long as we have a housing shortage, this will lead to affordability issues,” NAR chief economist
Lawrence Yun said.
At the current sales rate, it would take 4.2 months to clear inventory, down from 4.5 months a year
ago. Economists view a six-month supply as a healthy balance between supply and demand.
The median number of days that homes were on the market in September was 34, compared to 39
days a year ago.
Across the regions, sales increased in the West by 3.3 percent and in the Midwest by 1.6 percent. They
fell 0.9 percent in the South and were unchanged in the Northeast.
The Commerce Department reported earlier this week that new U.S. single-family home sales fell to a
one-year low in September, as Harvey and Irma disrupted the construction of single-family homes in
the South.

Hiring a Reputable Contractor in PA
If you’re planning a home project or remodel, hire a professional with excellent credentials. The best results are achieved
when professionals do the work.
Doing your research upfront is the single biggest step to making sure that the job gets done right.
Use this checklist to help you select the right contractor for the job:
Do they belong to the builders association? PBA members are respected professionals in their communities and
have access to the latest industry information and training. They are invested in their profession and are
committed to service, integrity and stability. Your local builders association is the best place to start your search.
How long have they been in business? It typically takes 3 - 5 years to establish a financially sound business. Will
they be around after the construction is complete to service any warranties?
Do they have a permanent address?
Will they provide you with references? Great references should not be hard to find for a reputable remodeler who is
established. Ask those references if they would hire the contractor again.
Have you seen their work? Both completed and in progress?
Are they accessible? How promptly do they return your calls? Remember, you will need to be in contact with them
throughout your project and possibly afterward.
Will they provide a clearly written contract?
Be cautious of unusually low priced bids and always get more than one bid.
Ask if your contractor builds to Pennsylvania’s statewide building code. If they use sub-contractors, do they also
build to code?
Home improvement contractors in Pennsylvania MUST be registered with the Attorney General’s office. Although
this registration is not an endorsement of the quality of their work, is the law. Click here to verify the registration of
a contractor.
Ask for an insurance certificate to verify current workers’ compensation and general liability insurance.

800.692.7339
pabuilders.org

FOR IMMEDIATE RELEASE
2509 North Front Street • Harrisburg, PA 17110
Phone: 717.730.4380 • 717.730.4396 (Fax) • pabuilders.org

Governor Signs PA Builder Legislation to Fix Building Code Adoption Process.
On October 25, 2017 Governor Wolf signed House Bill 409 - PBA's long-awaited reforms and updates to the Pennsylvania Uniform
Construction Code (PA UCC). Act 36 of 2017 extensively revises the code review process undertaken by the Department of Labor
and Industry's Review and Advisory Council (RAC) for future updates.
Act 36 immediately halts the RAC's current review of the 2018 International Code Council (ICC) Model Codes and requires a rereview of all code provisions contained in the 2012, and 2015 editions of the ICC Model Codes.
On October 1, 2018 new regulations will be in effect codifying the RAC re-review the 2012 and 2015 ICC Model Codes providing a
reasonable "catch-up" on six years of codes that have not been adopted in Pennsylvania. Moving forward, all subsequent RAC review
and adoption of future Model Code provisions will be delayed by a full three years. Under Act 36 the 2018 ICC Model Codes will not
be eligible for enactment in Pennsylvania until March of 2022.
Other Key Provisions in Act 36 of 2017 include:
Increases the UCC permit fee from $4.00 to $4.50 while authorizing the Department of Labor and Industry to contract with the ICC
for a "PA Custom Code Book" Authorizes the City of Philadelphia to propose an ordinance to adopt the 2018 ICC Commercial Codes
(one-time jump ahead for Commercial only).
Speaking on Final Passage of House Bill 409, Prime Sponsor Rep. Eli Evankovich stated,
"House Bill 409 creates a non-agenda-driven process for adopting those codes, and it is a delicate negotiation not just between the
builders' associations, who stand up for the consumers of Pennsylvania, but also environmentalist groups, local government groups,
labor unions, companies that are in the industry making products that are sold for residential and commercial construction. It is a
good step in the right direction for fixing this process in Pennsylvania."
PBA members will receive continuous updates through their Local Associations as the process of the RAC 2015 Code Review unfolds.

Realtors Remodeling Report Reveals Results - The best projects in terms of ROI.
Home owners who take on remodeling projects gain not only equity and more resale value in their home, they are also more likely to find
satisfaction and enjoyment from their home, according to a new report from the National Association of Realtors with insights from the
National Association of the Remodeling Industry.
The 2017 Remodeling Impact Report, the second of its kind from NAR, surveyed Realtors, consumers who have completed remodeling
projects, and members of the National Association of the Remodeling Industry. The report reveals the top remodeling projects, as well as
the increased value – both financially and emotionally – that specific projects bring to homeowners once completed. After completing a
remodeling project, 75% of owners have a greater desire to be in their home, 65% say they have increased enjoyment in their home, and
77% feel a major sense of accomplishment when thinking of their completed project. 56% felt happy when they see their completed
projects, and 39% say they feel satisfied.

Interior projects. For owners looking to sell their home, Realtors named complete kitchen renovations, kitchen upgrades, bathroom
renovations and new wood flooring as the interior projects that most appeal to potential buyers. When asked which interior projects
yield the largest financial return upon resale, Realtors named hardwood floor refinishing (recovers 100% of project costs upon resale),
new wood flooring (91% of costs recovered) and insulation upgrades (76% of costs recovered). Bathroom renovations and adding a new
bathroom yielded the smallest financial return upon resale, recouping approximately 50% of project costs.
Exterior projects. When it comes to exterior projects, Realtors said new roofing will recover 109% of costs upon resale, more than any
other project in the report. New roofing was also named the exterior project that most appeals to buyers, followed by new vinyl
windows, a new garage door and new vinyl siding.
Satisfaction from projects. When it comes to the enjoyment homeowners get from projects, several projects received a perfect Joy Score
of 10; Joy Scores range from 1 and 10, and higher figures indicate greater joy from the project. Projects with a perfect Joy Score of 10
included both interior and exterior projects of all price ranges, such as a new master/owner's suite, with an estimated cost of $125,000
for a full makeover, and new steel front doors, with an estimated cost of $2,000.
While Americans spent $340 billion on home remodeling in 2015, many homeowners find the idea of attempting a remodeling project
too overwhelming to take on. 35% percent of homeowners in the U.S. said they would rather move than remodel their current home.
Owners in urban areas are the least likely to take on a project, with only 52% saying they would be willing to remodel their home,
compared to 55% in suburban areas and 70% for owners in rural areas.
"Even though a remodeling project may seem overwhelming at the onset, working with a professional, qualified remodeler who has the
required experience and training can make a big difference," said Tom Miller, president of the National Association of the Remodeling
Industry. "This year's report confirms how remodeling can increase home value and day-to-day enjoyment. I can't emphasize enough
how important it is to work with a contractor you can trust who adheres to a strict code of ethics and can help define a realistic budget.
Get the project done right with a NARI member contractor."

Do Business With a Member!
Mark Benner

Housewrap with R-Value 4.0!

Territory Manager

Mobile: 570.380.3357
Fax: 570.374.5729
E-mail: mbenner@kohlbp.com
Selinsgrove: 800.949.5645
Bloomsburg: 866.829.5645

Attic Blanket • Roof Underlayment

www.low-e.com

suRvEillancE
570.323.TECH (8324)
solutions
Compu-Gen.com
Call us today
for your FREE
consultation!

Alcoa Leaf Relief
Installation and Cleaning
Featuring 5” and 6” Seamless Gutters
0.32 Aluminum or 0.24 Steel Avalible

Security@Compu-Gen.com
515 West Fourth Street
Williamsport, PA 17701

160 McNett Rd
Montgomery, PA 17752
PA002816

Larry Miller Jr.

(570) 547-2505
A Division of Miller, Rogers & Sons LLC

Wilkinson Dunn Company
“The Insurance People”
Insurance & Bonding
Since 1932
455 River Avenue
Williamsport, PA
570-322-6611
Bob Klein | Mary McKinley
Danielle Mattison | Vicki Barone
www.wilkinsondunn.com

PhonE SyStEm
570.323.TECH (8324)
SolutionS
Compu-Gen.com
Call us today for your
FREE consultation!

Info@Compu-Gen.com
515 West Fourth Street
Williamsport, PA 17701

ADVERTISE WITH US!
We’re going through some
changes, and they’re all for you!
CIRCULATION: Approximately 300 local and
regional Builder and Associate members,
professionals and friends of the Association.
DISTRIBUTION: Monthly via print, email, and
online as a downloadable .pdf. Newsletters
are available for download from our
website for a minimum of one year. Banner
ads are now available for 2018!
Call today for a rate sheet or go online to:

www.westbranchbuilders.
org/advertise-with-us

2018 WBSBA Gun Raffle !

Tickets Will Be Available @ all Dinner Meetings
Or Can Be Purchase From Any Board Member.
WE ARE IN NEED OF SALES PEOPLE – Please
Contact Any Board Member Or Walt Nyman & Gary
Williamson To Request A Pack Of Tickets To Help !!!
Thank You All For Your Previous Assistance And
Participation To Support Our Donations To Student
Scholarships And The PA Committee for Affordable
Housing.
(At Last Years Prices: $10.00 Per Ticket - 3 Tickets For $20.00)

NETWORKING

570.323.TECH (8324)
Compu-Gen.com

- Networking
- Computers
- Support

P.O. Box 2064
Williamsport, PA 17703-2064
PH: 570-326-4211
FAX: 570-326-0821
wbsba@westbranchbuilders.org
www.westbranchbuilders.org

"We build more than just homes.....we're
building local businesses, communities,
economies, and our futures."

PROMOTE YOUR BUSINESS AWARENESS BY SPONSORING
A MEMBERSHIP DINNER MEETING
We Are Now Booking For January 2018
Promote Your Business and Services !
- or Do You Have A Vendor & Product You
Would Like To Introduce To Fellow Members ?
Contact Any Board Member or The Office For Details

